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PRESS RELEASE
DATE: March 7, 2022
HAIG PARTNERS SERVES AS EXCLUSIVE ADVISOR ON THE SALE OF SUMMERVILLE FORD
Fort Lauderdale, FL. – Haig Partners LLC, the leading buy-sell advisory firm to higher value auto, heavy truck and RV dealers, was the exclusive sell-side advisor to the Mitchell Family Office on the sale of Summerville Ford, near Charleston, SC, to Hudson Automotive Group. 
[bookmark: _Hlk96614503]“We made the decision to sell the Summerville Ford store to allow us to completely focus on the family’s core business opportunities in healthcare,” shared Mark Mitchell, Owner. “We’ve been impressed with John Davis and the team at Haig Partners. Their depth of relationships secured the absolute right buyer, and their knowledge and experience ensured a smooth transaction from the beginning through the end of the deal.” 
The Mitchell Family Office divested Toyota of Bristol, Tennessee earlier this year. Haig Partners was also the exclusive sell-side advisor on that transaction.

“We are looking forward to bringing another well-respected dealership and team into the Hudson Automotive Family. This addition aligns well with our mission of providing great service and brands to customers and communities throughout the Southeast,” shared David Hudson, CEO of Hudson Automotive Group. 
[bookmark: _Hlk93248882]
“I appreciate the continued trust the Mitchell Family placed in our firm and me. It is a pleasure to work with families to provide strategic guidance and help them meet their goals,” commented John Davis, Managing Director with Haig Partners. “This transaction demonstrates the strong demand for stores in the Southeast and, particularly, rapidly growing markets like the Charleston area.”

Logan Parker and Robert Bass of Bass Sox Mercer provided legal representation for the seller. Emily Dillow of Underwood & Roberts provided legal representation for the buyer.

The team at Haig Partners has been involved in the purchase or sale of 61 Ford dealerships. 
To learn more about buying or selling a dealership, register for the AutoTeam America Buy/Sell Summit and Dealer/CEO/CFO Forum taking place March 10th prior to the NADA Show in Las Vegas.  Alan Haig will also present a Dealer Learning Lab session at NADA, “The Basics of Buying and Selling a Dealership.” This session will be Friday, March 11th at 4:00 pm, conveniently located next to the NADA Pavilion in the West Expo Hall.
About Haig Partners
Haig Partners LLC is the leading buy-sell advisor to owners of higher value retail dealerships. The team at Haig Partners has represented 20 of the Top 150 dealership groups on the Automotive News Top 150 list, more than any other buy-sell advisory firm. They have advised on the purchase or sale of more than 560 dealerships totaling $8.5 billion. Haig Partners has unmatched auto retail experience with backgrounds in executive leadership and corporate development roles for AutoNation, Asbury, Bank of America’s Dealer Financial Services team, and DHG’s Dealership Practice. Haig Partners authors the Haig Report, the leading industry quarterly report that tracks trends in auto retail and their impact on dealership values, and are co-author of NADA’s Guide, “Buying and Selling a Dealership.” For more information, visit www.haigpartners.com.
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