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PRESS RELEASE
DATE: April 12, 2021
HAIG PARTNERS SERVES AS EXCLUSIVE ADVISOR ON SALE OF BLOSSOM CHEVROLET
Fort Lauderdale, FL. – Haig Partners LLC, the leading buy-sell advisory firm to higher value auto, heavy truck and RV dealers, was the exclusive sell-side advisor to Blossom Chevrolet, Indianapolis, IN, in the sale to Dobbs Equity Partners. 
“When deciding to sell, a key goal was to identify a buyer who would allow me to stay involved and active,” said Mike Chase, dealer principal, and partner of Blossom Chevrolet.  “I knew Kevin Nill and the team at Haig Partners would ensure we found a buyer who would respect our 50+ year history at Blossom Chevrolet and the team’s consistent success in the retail auto and wholesale parts business.  I’m excited to continue growing the enterprise and pursuing new opportunities with the Dobbs team.”  
“Dobbs Equity Partners is thrilled to expand our presence in Indianapolis and are grateful that Mike Chase will continue to be a part of the team,” said John H. Dobbs, Jr. “We anticipate further growth and expansion in the Midwest with Mike and his team leading the effort.”
“From my first meeting with Mike, his passion and energy was instantly evident, and I knew a partnership with a growing organization like Dobbs Equity Partners would be a perfect fit for both parties.  It was an honor to work with Mike. I’m grateful for his trust in us, “said Kevin Nill, Partner with Haig Partners.
R.J McConnell of Bose McKinney & Evans, LLP served as legal counsel, and Jane Saxon and Craig Todderud of Somerset CPA served as the accountants for the seller.  Representing the buyer was Brian Nolen of Gach Nolen, LP, and DHG Dealerships.
About Haig Partners
Haig Partners LLC is the leading buy-sell advisor to owners of higher value retail dealerships. The team at Haig Partners has represented 20 of the Top 150 dealership groups on the Automotive News Top 150 list, more than any other buy-sell advisory firm. They have advised on the purchase or sale of more than 560 dealerships totaling $8.5 billion. Haig Partners has unmatched auto retail experience with backgrounds in executive leadership and corporate development roles for AutoNation, Asbury, Bank of America’s Dealer Financial Services team, and DHG’s Dealership Practice. Haig Partners authors the Haig Report, the leading industry quarterly report that tracks trends in auto retail and their impact on dealership values, and are co-author of NADA’s Guide, “Buying and Selling a Dealership.” For more information, visit www.haigpartners.com.
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